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THE HOME BUYING PROCESS

(For Re-Sale Homes)
*Please note, this chart is meant to describe the
‘typical’ resale contract process. Every contract
is different, and dates and deadlines may vary.

Agent Negotiates Counter
Offers (if needed) Until

We Reach ‘Under ¢

Contract’ Status

Agent Keeps Buyer
Informed of

Deadline

Buyer has an
opportunity to cancel
the purchase due to any
items in HOA Docs or
Title Work

/ Based on Inspection,
Buyer can cancel or
submit ‘Inspection

Notice’ with items they

continue with the
purchase

Responsibilities for Each _—

require in order to - >

Agent Consultation to
Establish Wants/Needs

Monitor Listings

& Visit Properties
‘Market Education’

Select a Home & Write
an Offer / Write Check

for Earnest Money

_—

Money Deposited)

DOCUMENTS!!
Review Title Work,
Seller Property
Disclosures & HOA Docs

UNDER CONTRACT!
Begin to Monitor Dates
& Deadlines (Earnest g

Buyer & Agent Attend
Home Inspection

|

Agent Negotiates
Inspection Items (if

needed) until resolution

is reached

|

Agent & Buyer Attend
Walk-Thru

'

CLOSING!!

«—

Meet with Lender /
Complete Application &
Establish Price Range

|

Send Credit Information
and Request Good Faith
Estimate

Agent & Lender Work
Together to Begin Loan
Processing

*Should appraisal come back lower than
the purchase price, Buyer has the
opportunity to cancel the purchase or
the Seller can agree to sell at the lower
price.

Upon Inspection
Resolution, Lender will
order the Appraisal
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